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“A page of history is worth a pound of logic.”
— Oliver Wendell Holmes (1809-1894), American Author and Poet

A Page of History: Communications & Networking Exits . N :
] } o ) Exit Volume: Communications & Networking
With a nod to Mr. Holmes, we offer a brief historical perspective on venture-backed

company exits. Entrepreneurs across the spectrums of experience and success have asked W ouorbusness  []MiApanouncowy  MMea RO

us how much time and capital it takes a company to get to exit in today’s environment. 160

While we hesitate to predict specific outcomes, we are able to offer our own page of

history to inform the debate. To that end, the following charts show, by exit year, the

distribution of type of exit (public offerings, mergers and acquisitions, closing of doors),

Exit Volume

as well as the range of: capital-to-exit, months-to-exit, value-at-exit and exit multiples.
We hope you find it useful and we look forward to delivering a pound or two of logic in

future volumes of this series.
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Source: SVB Analytics and Dow]ones/VentureOne
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Communications & Networking Exits: History-at-a-Glance

Exit Multiples:
Here we define “exit
multiple” as the
(Value of Company
@ Exit) / (Total
Capital Invested

in Company).

Months-to-Exit:
Here we define
“months-to-exit”

as the number of
months between the
close of the Series A
and the exit.

Of the Communications & Networking exits (IPO, M&A, and out-of-business exits) where the exit value is known...
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Exit Multiples: Communications & Networking
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Months-to-Exit: Communications & Networking
160
140
=
IL< 120
-
5 100
‘? T olga |* 86
[ 73
£ .| T 1 ] T ‘ i
“E 60 b [ | I * 58—
5 oo I T | oo T ||
40 e37 1040 ———1 — 11— .39
= +30 *33 [e30 *29 | L ‘ l
zof% B e s L = 1
F o S A
0 } } } } } } } } } } } } } —
1994 1995 1996 1997 1998 1999 2000 2001 2002 2003 2004 2005 2006 2007 20u8
Exit Year

Source: SVB Analytics and DowJones/VentureOne

How to read boxplot charts:

For example, of the communication & networking exits in 2008 where the exit value was
reported, the median months-to-exit was 86 months. The 75th percentile of months-to-exit
was approximately 100 months. This means one quarter of communication & networking

exits in

2008 had a time-to-exit that fell between 86 and 100 months.

Capital-to-Exit: Communications & Networking
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Value-at-Exit: Communications & Networking
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Questions or comments for the author? Please contact Cindy Moore at cmoore@svb.com.

Capital-to-Exit:
Here we define
“capital-to-exit” as the
total capital invested
in the company to get
it to exit (Series A +
Series B + ...).

Value-at-Exit:
Here the Value-at-
Exit depends on the
type of exit:

e For an IPO, it is
the pre-money value
at IPO.

e For an acquisition,
it is the value the
company was
acquired for.

¢ For out-of-business

exits, it is zero.
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About SVB Analytics

SVB Analytics offers valuation and corporate equity administration services
to SVB Financial Group’s core constituencies of private, venture capital-
backed companies and venture capital firms. SVB Analytics’ services
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Valley Bank, SVB Capital, SVB Global and SVB Private Client Services,
which serve the unique needs of technology, life sciences and private equity

firms. More information on the company can be found at www.svb.com.

SVB Analytics Research Series, Volume 8



SVB) Find away | SVB Financial Group

SVB Analytics Headquarters
185 Berry Street, Lobby 1, Suite 3000 San Francisco, California 94107 U.S.A.
Phone 415.512.4200 svb.com

© 2009 SVB Financial Group. * All rights reserved. Member Federal Reserve. SVB, SVB> and SVB>Find a way are all trademarks of SVB Financial Group. SVB Analytics is a non-bank affiliate of Silicon Valley Bank and a member of
SVB Financial Group. eProsper is a majority-owned subsidiary of SVB Analytics and a non-bank affiliate of Silicon Valley Bank. Products and services offered by SVB Analytics and eProsper are not insured by the FDIC or any other
Federal Government Agency and are not guaranteed by Silicon Valley Bank or its affiliates. Rev. 08-07-09.


http://www.svb.com
http://www.svb.com

